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“My dad’s indus
try was becoming 
obsolete,” Weinstein 
says. “I spent a 
whole year trying to 
sell to people who 
did not want to talk 
to me. It was the 
best sales training I 
could have had.” 

After that year, 
Weinstein took an 
entrylevel sales po
sition at a scientific 
instruments com
pany, achieving 
greater and greater 
success until a well
known German sci
entific instrument 
manufacturer re
cruited him to start 
a U.S. division and 
eventually to become a partner with the 
company’s two owners. Instead, he 
bought the division from them in 1998.

Now as president and CEO of Labora
tory Synergy, based in Goshen, New York, 
Weinstein oversees a multimillion 
company that is the world's leading 
supplier of chemical analysis and 
measurement equipment. 

Laboratory Synergy provides technical 
support, sales and service to industries 
ranging from food and feed, to asphalt 
and concrete and pharmaceuticals. The 
company also is the exclusive distributor 
of products from several top European 
scientific instrument manufacturers.

Weinstein, who is married with three 
children, coaches soccer and also wants to 
encourage young people interested in a 
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Eric Weinstein ’90

Chemical  
Attraction
Instrumentation course at 
QU inspires his career 

Growing up in Long Island, 
Eric Weinstein ’90 admits he 
was more interested in 
playing soccer with friends 
than schoolwork, although 

he excelled in science and math.
Recruited to Quinnipiac as a soccer 

player, Weinstein found a place where he 
could both succeed in his sport and keep 
the promise he made to his mother that 
he would study chemistry in college. He 
was a member of the first men’s soccer 
team to win a conference championship, 
and he found “an amazing group of 
teachers” in the chemistry department. 

A course in instrumental analysis 
taught by Professor Kent Marshall con
firmed for Weinstein the direction he 
wanted to take. Initially, he wasn’t sure 
how to turn his interest in chemical in
strumentation into a career. He explains 
that chemistry departments often have 
regional slants. 

“If you’re studying chemistry in the 
Northeast, you’re probably connecting it 
to the pharmaceutical industry,” he says. 
“In Texas or Oklahoma you would be 
thinking about oil, and in the Midwest, 
you would likely be focusing on 
agriculture.” 

After graduation, Weinstein took a 
chemist job in a veterinary pharmaceuti
cal firm. Talking with the instrument 
salesmen interested him in the sales side of 
the industry, as he realized that sales would 
let him use his knowledge of chemistry for a 
multitude of applications.  He left 
chemistry for a while to return to his 
father’s typesetting company, where he 
had worked as a boy, mopping floors and 
delivering messages. Only now he was 
learning sales. 

career in chemistry. He has donated 
equipment to Quinnipiac’s Department  
of Chemistry and Physical Sciences and 
has created a summer internship 
program with QU. The program begins 
this year with two students who will 
spend three weeks in Germany exploring 
the chemical instruments industry, and 
then head to Weinstein’s labs to practice 
what they’ve learned. 

While he works in an industry where 
precision is essential, Weinstein notes 
there is plenty of room for creativity. 

“The world changes every day, and we 
are always working on developing the 
next solution. Whether it’s pollution 
reduction, product improvement, or 
advances in food safety, everything is 
chemistry.”—Rhea Hirshman 
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